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Summary:
Experienced architect, manager and individual contributor in the Information Technology industry, 10+ years of which have been in the commercial software. Throughout career have held various software technology and marketing positions ranging from scientific programmer to business applications programmer/manager to systems programmer/manager to product architect, marketing manager, product line manager to enterprise architect and chief technologist.

A mature and very hands-on technical lead style of team management, staying at the edge of implementable leading edge technologies, methodologies and SDLC processes while constantly staying knowledgeable of bleeding edge technologies.  Blends deep technical knowledge with common sense business skills and company strategic vision.

Objective:
Join a strong, technology aggressive information technology organization as a Senior member of the professional staff serving as an individual contributor, team leader, mentor.

Strengths:
· Hands-on, technical lead style leadership, often serving as an extra developer
· Unique blend of technology, business and common sense skills
· Knowledge and experience in broad array of technologies and architectures ranging from mainframe to client-server to distributed enterprise class applications and web applications.
· Mature, people oriented leader
· Excellent communication skills, presenter and public speaker

Technology Experience and Skill:
· ITIL Certified
· Deep understanding of mainframe thru web environments, architectures, technologies, processes and organizations
· Web architectures, HTML/DHTML, Javascript, JSP/ASP, MS.NET, VB/VB.NET, C, SOA, XML/XSL, SOAP and other web services
· UML, ERD data modeling
· J2EE Java, Apache/Tomcat/IIS, WebLogic 
· Oracle, SqlServer, DB2
· Mainframe Cobol, PL/1, Fortran, IMS, CICS, TSO/ISPF

Work History:    
Senior Architect - Computer Associates, Plano, Tx Jan-2006 – Present

Senior Architect acting as the liaison between the sales teams and the various organizational components of CA to sell services needed to implement CA products within the customer environment.  Works with customers, sales teams and delivery teams to resolves a wide range of product implementation issues in creative ways, insuring success, customer satisfaction and minimizing risk.  Duties ranged from pre-sales activities that researched the customer needs, development of pricing and development of the Statement of Work through product implementation and configuration.  This work often required development of integration code typically done in Java.

Senior Architect on a new business initiative; “Legacy Renewal”.  A practice to help companies revitalize ROI in existing COBOL legacy system by extracting data and business rules into a forward engineering environment for re-platforming, re-architecture (WS and SOA) and functional extensions into a Java J2EE or .NET environment.  

Senior Principal Services Engagement manager acting as the liaison between the sales teams and the various organizational components of CA to sell services needed to implement CA products within the customer environment.  My duties ranged from pre-sales activities that researched the customer needs, conveyed the value proposition to the customer, development of pricing and development of the Statement of Work through wrestling the SOW thru the CA systems, identification of resources and partners needed for implementation and monitoring the project through to a successful conclusion.

Product Development and Technology - HealthVision, Irving Tx June 2004 – Nov 2005  
Provide HealthVision business units with software solutions needed to compete effectively in the healthcare related connected community market.  Build, maintain and manager a geographically dispersed, leading edge software development team for design and implementation of  web based clinical solutions enabling physicians and healthcare organizations to deliver a higher quality level of care.  Work with Regional Healthcare Information Organizations and business partners to assemble the best combination of HealthVision built and partnered solution technologies to enable Continuity of Care(CCR) information, integrated through electronic business/commerce across a wide variety of physician offices, hospitals, clinics and other healthcare organizations.
The software development organization at HealthVision is geographically dispersed, at times in excess of 70 headcount with an annual managed budget around $8-9M.
The commercial software product under development employed web based technology with a legacy Java J2EE, thin client DHTML/XML,Oracle base that was being converted to .NET C#, SQL Server with an SOA and SaaS architecture..

Product Development Manager & Chief Technologist - MindFlow Technologies, Plano, Tx    2000 – 2004
Led startup company in the strategic sourcing application space to first commercial product status.  ProcureMind is a strategic sourcing application targeting procurement professionals, helping them develop sourcing strategies for direct spend items.  Successfully managing a team of 27 development personnel in design and implementation of ProcureMind, a web based, thin client DHTML/XML, Java EJB/JSP Apache/Tomcat application, $5M budget.  Evangelized with industry analysts on emergence of ProcureMind, market messages and positioning as well as the emerging .NET framework and web service technologies.  Interfaced with venture capitalists activities in pursuit of second round funding.  Worked with sales/marketing to secure early adopter customers, managed pilot projects to insure success. 
 
Product Manager - eTopware Inc, Addison, Tx   1999 – 2000
Led startup company in the Enterprise Application Integration (EAI) infrastructure space to first commercial release of a state-of-the-art process flow engine.  eTopware provides an e-Business infrastructure through a software platform that enables organizations to develop, deploy, execute, manage, and optimize business processes inside their enterprise, with business-to-business (B2B) trading partners and with customers over the Internet.  eTopware engine is a native Java application utilizing JDBC, JNDI and RMI technologies and architectures and one of the earliest users of SOAP web services.  Responsibility as VP of Product Management is to managed the strategic direction of the product, partnerships/alliances and participate as a member of the executive management team in establishment of the business.  Interfaced with industry technology analysts on emergence of our product, market messages and positioning.  Interfaced with venture capitalists to secure company first and second round funding.  Worked with sales to secure early adopter customers, managed pilot projects to insure success.  Authored article published in May EAI Journal “e-Engineering the Enterprise with Value Chain Integration”.  

Product Manager - Sterling Commerce   1997 – 1999
Reporting to the VP of Worldwide Marketing, was responsible for establishing marketing strategies and directions for Sterling Commerce’s enterprise data exchange software portfolio, CONNECT.  This product portfolio supports companies engaging in electronic commerce with solutions for exchanging data between distributed business systems across a very heterogeneous computing landscape.  Managed a team of 30-50 people with a budget in excess of $5M leading the product marketing and product management toward revenue in excess of $200M in worldwide sales.
Coordinated strategies and directions with product development, product management, field sales, customers and industry partners to insure implemented product functionality met market requirements.  Insured that the product was implemented using mature but leading edge technology to meet the needs of B2B EAI.  Execution of this overall responsibility required strong communication and people relationship skills used in communicating multi-year product direction and strategy to field sales, customers, partners and the industry at large and to provide input from same back into the product planning process. 

Chief Technologist & Senior Member of Technical Staff:  1995 – 1997
Texas Instruments   1972 - 1997
Served at the Chief Technologist in design and development of the industry’s first and most successful CASE product, IEF.  This product portfolio represents annual sales revenue in excess of $250M and is used by over 1000 enterprise class customers worldwide. Responsible for coordinating strategies and directions with all stake holders, including product development, product management, field sales, customers and industry partners.  At some point during the sales cycle spoke with every US and many worldwide prospective customers concerning technical aspects of IEF solution.  Was considered pivotal in numerous major sales; JC Penneys, NASDAQ, Lowes Companies, CokeCola, Bell Atlantic, Intel, Motorola, Mobil Oil.  Was a frequent speaker at industry seminars and conferences; annual product directions keynote address to US and European IEF User Group Conferences, SoftwareWorld, Object World, Database Expo, , , etc..

Details of Work History Prior to 1992 Furnished Upon Request
1984 – 1992 One of the original architects, designers, programmers and development manager for industry’s first complete CASE product
1980 – 1984 IBM MVS operating system programmer
1976- 1980 Business applications developer and team manager
1972-1976 Scientific Programmer and geometric manipulation algorithm developer

References and Salary History:
Furnished upon request.
Impressive list of references who will attest to successful track record

Education:			
1972 - MS Computer Science 
East Texas State University
